
Risk insurance: advisers need choices 

Financial planners are looking to platform providers to increase the number of risk products available on their platforms as planners 

increasingly look to insurance to provide an alternative source of income, according to�Investment Trends principal Mark Johnston.  

While most financial planners like to write with one platform, this means platforms need to provide a wider choice of risk products for 

advisers, Johnston said. 

Adviser revenue from selling risk products jumped 30 per cent in 2008 as financial planners 

increased their income from insurance sales, according to Investment Trends’ Planner Risk 

and Risk Technology report.  

Johnston said as insurance premiums stayed steady or went up when the investment market 

dropped, insurance sales as a proportion of planner revenue grew. There was a strong 

increase in risk numbers from bank-based financial planners, Johnston said. 

However, he expects insurance sales to rise over time as planners actively seek other 

sources of revenue. 

The report also found 58 per cent of financial planners prefer to access client data through the Internet, rising from 30 per cent in 2004. 

IRESS Market Technology’s planning software application, XPLAN, was given the top rating in terms of overall planner satisfaction 

with planning technology. It is the fourth consecutive year XPLAN has been ranked first in planning software. 

Andrew Walsh, the general manager of IRESS’ wealth management software division, said the results demonstrated the company’s focus 

on tightly integrated efficient solutions. 
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Just in:

Mortgage brokers move into planning space as commissions fall (27 March 2009)   

ASIC wins and Storm Financial faces liquidation (27 March 2009)   

S&P withdraws another rating for a UBS fund (27 March 2009)   

MLC reshuffles wealth management team (27 March 2009)   

Planners questioning dealer group value (27 March 2009)   

1. Ali | 4 March, 2009 at 04:31 AM 

In the financial crisis like this moment, services of insurance to be important for decreasing uncertainly of our financial condition 

for this moment and future more. Our prefer to invest a half of our assets in this services, make situation be controlled more and 

to certain our financial in more fine condition... For see my opinion completely, look at: http://www.financial.sigma-prima.com 
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